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Digital Communications Agency
O]

HupeyaAutepn aAvoida Internet Café pe 85 kataotrpata o EAAASQ,
Kiompo, AABavia kat Pwoia

Software House oto SportsBook Industry pe €é6pa otnv EABetia

e

Data Feed Solutions pe €dpa thv MdAta
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Tt eivan to B2B Digital Ma

To B2B Digital Marketing aipopd OAeC TG EEELOIKEVMEVEG OTPOTNYLKEC
nov oxedialovral yla totpieg B2B mMpoKeELHEVOU va TIETUXOUV TOUG
OTOXOUG TOUG.




2toyol tou B2B Digital Ma

AUEnon tng avayvwpLoLlpotntag tng etatpiag (Brand awareness)
Anuloupyla e€eldikeupevwy SuvnTikwy TieAatwy (Lead
Generation)

MpowBnon tn¢ awooiwong twv TeAatwv (Customer Loyalty)

BeAtiwon tng Statripnong meAatwyv (Customer Retention)



B2B Vs B2C

2toxoL B2B O meEAATEG ETLKEVIPWVOVTOAL OTNV
arnodoon enévduong, TNV ATMTOTEAECHOTIKOTNTA KAl TNV
TEXVOYVWOla

Kivntpa B2B Ot meAdtec odnyouvtal amo tn AOyLK Ko
TOL OLKOVOULKQA KivnTpa

Odényoi B2B Ot neAdtec B€Aouv va eknatdevovtol

Awadikaoia twAnong B2B O meAdtec 6EAouv va
€pOouv oe enadn pe TWANTEC — account managers

Atopa euntAokn¢ B2B Ot meAATEC CUXVA ETUKOWVWVOUV
le decision makers i cUPHETEXOUV TTOAAOL OTNV
anodoaon

2KOTOG ayopadc B2B Ot meAATEC TP OYLLOTOTIOLOUV
QYOPEC VLA LLOKPOTIPOOECEG AUCELC, PUE ATTOTEAECHA
HLEYOAUTEPO KUKAO MWANCEWY, PeyaAUTEpA cUBOALO
KOl LOLKPOPBLOTEPEC OXEDELC

B2C OL meAdtec avalntouv npoodopEC Kol
Juyaywyia

B2C Ot teAdtec odnyouvtal amno to
ocuvaioOnua

B2C OL meAdtec ermtBupolv TV ekmaidevon
aAAa Sev mallel onuAvTIKO pOAO OTNV
anodaon

B2C Ot meAdtec mpotipoLV va ayopalouv
amnevBeiog

B2C Ot meAdtec ouvrOwc anodacifouv povol
TOUG

B2C Ot meAdtec ouvrOwc dev emlBupolv
LOKPOXPOVLEC OXECELG LE TOV TIWANTH.



To B2B Digital Marketing aAAaée




Ta Marketing Automations €xouv aAAaéel to
lead generation

H xprion marketing automation BonBadeL otn BeAtiotonoinon
TOU ayopaoTLKOU TAEOLOU TWV KATAVOAWTWY Kal OTNV

dLatpnon TG EMKOWVWVIOE UE TOUC TTEAATECG YPAYOpPa KoL
artoSoTLKA.

‘ H xpion marketing automation

software pmopei va avénoeL tnv

(+) TIPOOEYYLON TIOLOTLKWYV
451% ' '
duvntkwy meAatwy Katd 451%

N EMLXELPNON TOUG EMAVATIPOCEYYIOEL
HEoa o€ 5 Aemtd

P OL Suvntikol teAdteg eival 9x popéEc Lo
9 < S mins mBavo va peTatpanolV o€ EAATEC EQV




H xpnion twv Social Media
eTOUPELEC AANOEE

To 80% twv B2B etalpelwy maykoopiwg
XpnotLpomolouv content marketing yia tnv
T(POOEYYLON VEWV TIEAQTWV.

To 95% twv B2B uneuBuvwv Marketing xpnolpomnoinocav
To Linkedin to 2023, petatpEmnoviag To 0To KOAUTEPO
B2B social media channel.

o T B2B

750.c_|<, ErtayyeApatieg
4/5 Decision Makers




H xprion tou Blogging aAAage

Ta blogs pe ekmatbeUTIKO EPLEXOUEVO
QTOKTOUV 52% MEePLOCOTEPN OPYOAVLKN

OL B2B etalpeieg mou ypadouv |
e€elbikevpéva blogs amoktouv 67% 52%

, emLokePLuoTNTAL
neplocotepa leads bipotn




To Mail Marketing
e€eAXONKe

Movo to 20% twv EAAnvikwv B2B
ETOLPELWV KOTNYOPLOTIOLOUV TLG

To 50% twv B2B gtalpelwv

, ., To 53% twv B2B etatpelwv
TLOTEVOUV OTL ELVaL TO TILO

, , niiotevouy OtL to email marketing N | oG &
, . loteg email, aAAa Otav T
QUTOBOTIKO KavaAL yia TV glval To 1o amodotiko yla cold S ’ S

TIPOCEYYLON TIEATWY, EVW sudiences Katnyoplomotouv to ROI
akpLBwc enodpevo eivat to SEO avéavetot oto 130%



MA€ov pAAQuE Vi
B2B Growth Marketing




Digital Marketing vs. B2B Growth Marketing

Attract New clients

Engage with & nurture
earned leads

Delight & retain ongoing
customers

TRADITIONAL

Cold Calls
Door to Door
Conventions

Phone calls
Speaking Engagements

Brand Events
Face to Face Meetings

DIGITAL

Paid Advertising
SEO

Social Media
Management
Mail Marketing

Blogging

Remarketing Ads
Social Media
Management

Mail Marketing

B2B GROWTH

Inbound Marketing
Outbound Marketing
Paid Lead Generation

Account Based Marketing

Inbound Marketing
Lead Nurture

Customer Retention




To AstroLabs Growth Funnel

ATIO TNV TIPWTN ETAPH £WG TO KAELOLHO TNG TTWANONG, KABE 0TASLO Tou funnel €xeL CUYKEKPLUEVEG EVEPYELEG, EpYOAEia Kat PETPOELG. Timota Sev aprivetal otnv Tuxn.

Yuxpo Kowvo
ZTG&[O"I Alacpnploetc Google
Avuvvalon A LinkedIn

00 O O 00 Meta

Opyavikeg
avapTnoeLg

Anyn Lead Magnets

2taduo 2
EvoLapepov

Omnadog - MQL

Al Export Checklist Blueprint
Engine

2tado 3 OlKoﬁounon —
: gpmoToolvNG — Ekmaibevon
E€€taon soquances followups EKncu&euon .

Ytaowo 4 a Al Oudd
. nua Haoa
npOBSGI‘] \')’ouvdvrnonc_) SQL TMIWANCEWV

KaBe petdpaon petagu otadiwv mapakoAioubeital autopata amo to HubSpot, emttpenovtag real-time avag@opeg Kat Quean TapEPBaacn OTIOU UTIAPXEL ATIWAELA.



B2B Growth Marketing
Strategies




INBOUND
MARKETING

CONTENT, SOCIAL " BRAND :
SEARCH MARKETING Y CONTENT : Videos
H : Webinars
CREATION ! Infographics
. Create useful, & : :
: 5I\amab1ag L‘!:ﬂ‘l:e:t : Audio

v ! eBooks

Measurement
& ROI Reporting

CONTENT
MARKETING

INBOUND LINK
GENERATION

£,

Market monitoring,
social listening
social
participation

Inbound Marketing

MpoCEyyLon OTOXEUUEVOU KOLVOU UECW TNG

SnNULOUPYLOG OTOXEUEVOU TIEPLEXOUEVOU

Ot duvntikol meAdtec eivat avtol mou avalntouv TiLg
AUOELC Kal TtPpOooeyyL{oUV ETLXELPNOELG TIOU LTTOPEL va
TOUC TLC TPpooPEPOUV.



Outbound Marketing

H Stadikaoia elpeong & dtadpaonc pe veo

TtEAQTOAOYLO TTOU Taplalel oto LOaVIKO mpodiA

Google Ads Social Ads
Search & Display Ads pe to o MpooéyyLon OTOXEUPEVOU T[E)\d-[r] Gaq

KaTtdAAnAo prvupa tnv kowvoU ota social media pe

KQTAAANAN oTLypn oto @ TN XPAON KAUTIAVLWV
P\\ TIEPLEXOUEVOU UYNAOU

&iktuo tng Google
evéLapépovtog

Email | To Outbound Ba TOMOBETAOCEL TO UAVUMO TNG EKAOTOTE

. . . ETOLPELOC OTOL CWOTA KOVOALO, UTTPOOTA OTO OWOTO
Marketing Social Selling . A ,
Xtiowpo mailing Atotwv pe 7 Hvéaemoxn "mwAnoewv” ota social media. KOLVO IJ'8 CXT[O'EE)\EO'MOLTLKOTI’]TOL Kal Ka}\a T[OO-OO-TG'

ouvKaKprévn KotnvopLonoinon Kat I'IpocsvviZoupz Toug B2B Decision Makers

AamOOTOAN EEATOULKEUHEVWY mail > KaL uynAOBadua oTEAEXN ETALPELOV ET[lOTpO(I) r’] g ET[S'VS Vo I‘] q .

Wote va dnploupynooupe paZi toug
OXEOELG TTOU va TpoodEépouv a&ia.



Paid Lead Generation

OPTIMIZATION
& TESTING

PAID LEAD
GENERATION

CAMPAIGN i MARKET
LAUNCH RESEARCH

ADDRESS
INTENT

Aloxetevon €€€LOIKEVUEVWV UNVUUATWY OE

duvNTIKO TEAATOAOYLO LLE OTOXO TNV

LLETATPOTIN

Landing Page: YAomoinon e€eldikevpévwy landing pages
Google Ads: Epdavion tng emxeipnong o€ Kowo Tou €XEL
eKONAWOEL EVOLAPEPOV YLO CUYKEKPLUEVEC UTINPECLEG KoL
npoiovra.

Social Ads: Mpoogyylon o6ToXEUEVOU KOLVOU TO OTIOLO EXEL
ekbNAwoel eviladEpov yla ta tpoiovia f TG UTINPECLES TNG
EKAOTOTE ETLYELPNONC.

Lead Form Extensions: oL mAatdopueg Stadpnuong divouv tnv
Suvatotnta dnuoupyiag Aemtopepwv poppwyv ekKGAAWGONG

evéladépovrog, anesvbeiac otn Stadruion



Account Based Marketing

ABM oTpaTnyLKEC yLa €EELOIKEVEVN

EIGE ——___ JTOXEUON TV UTTOYNPLWV TTEAQTWV
Prospects

OTOYEUON MEVAAWV AOYapLOCUWV
a— X n HeEy yap M

(meAatwv)
Nurture & Engage ———————— AnpLoupyia & SLapoLPaCHOG TTPOCWTTOTTOLNHEVOU
TEPLEXOUEVOU - ALddpaon
HE Toug SuvnTLKOUG TEAATEG HE EMLKOLVWVLA

Metatpomn o meAATER O(I)é)\n pLag 0tpatr]yu<r']q ABM:

 EuBuypdppion Twv THNUATWY TWARCEWV
KOl LALPKETLVYK
*  JUVTOMOTEPOC KUKAOC MWANCEWV

XTLOLHO HAKPOXPOVLWV OXECEWV i . '

OE VEEQ EUKALPLEQ TTWANCEWV * Alyotepol omataAnpévol mopol
* KaAUtepn sunetpia meAatwy



Top of Mind Nurture
Zuxvn aAAnAenidpaon
ME Toug SuvnTikoUg TEAdTEG
mou &ev eival €ToLpoL yLa HeETaTpomnn
OE TAKTA XPOVLKA SLaoTthpata

Lead Nurture

Educational Nurture

Mapoxn eKMatdeuTLKOU TEPLEXOUEVOU
HE OTOXO0 TNV EKTEVECTEPN ‘

Tapouciaon tou mpoldvtog N Tng unnpeoiag

Cold Leads Nurture
AvaZomipwon Tou evoLapEPOVTOG

TWV SUVNTLKWOV TTEAQTWV TTOU _‘
&ev éxouv aAAnAemdpdoet 3

He Tnv eTaLpeia to teAeutaio Stdotnpa

H Stadikaoio KAAALEPYELOC TNC OXEONC
ETXELPNONC - SUVNTLKWV TIEAATWY UE OKOTIO TNV

LETATPOTII TOUC OE OlYyOPOLOTEC.

Deal Compete Nurture

AvadeLEN TWV AVTAYWVLOTLKWY
TTAEOVEKTNHATWY TOU TPoLovTog

A Tng Unpeoiag, e 0TéXo TNV emMLAoyn

TOUG o€ OUYKPLON UE TOV AVTIAYWVLOHO

A ) . Promo Nurture \
n£p QHBGVEL. Xprion SEAEACTLKWV TTPOCHOPWV .
o€ ULKPN pepida Tou SuvntikoU 4

meAaToAoyiou pE 0TéX0 TNV

HETATPOTN TOUG Ot TEAGTEG.

Exmaidevon kal evnuEPpWON TEAATWY

, , , , Event Engagement
KOLTOLVOI’]GH TWV avayKwyv Kol Twv ET[LGULLL(UV TWV TEAQTWV Anpoupyia emkotvwviac katd tnv 5VVP°¢'*_‘.

aAAd Kat geTd amd pua ekdnAwon,
HE 0TOX0 TNV SnpLoupyia MPOoWILKAG

* Tnv kaBodriynon tou meAdtn yia va AdBeL tn ocwotn anodacn aMnAEniBpacnc He Tov MEAGTn

KaAALEpyeLa epmmLoTooUVNG TIPOG TNV ETALPEL



H petatpomnn Twv KaoUupyLlwV TTEAATWY O€

I_e ad Rete ntion emovaAapBavopeVouC Kal N Peylotonoinon tng aiog

Sdapkelag {wng meAdtn

Anploupyia KowvoTATWY , , , , ,
ota Social Media * Eilval 6 éwg 7 popég no pOnvo amo tnv

D NPOCEAKUON VEWV TTEAQTWV KOlL UTTOPEL VAL
N oy avénoesl ta €c0oda NG eTapeiac katd 25-95%
- : v ' EmavampooéyyLon Kowvou
Awadikacia Evowpdtwong Ve | TN OWOTN XPOVLKN GTLYUN , , , ,

Néwv MeAatov AV g * Oumiotol meAateg €xouv 23% MEPLOCOTEPES
TOaVOTNTEC VA AyOoPAOOUV TTPOLOVTA N
uTtnpeoiec peyaAltepng alag, amo Tov HEco
VEO TtEAATN

* 1O 60% TWV MLOTWV KOL EUXAPLOTNUEVWV

| N\ Mapoxnh dprotng TeAaTwv polpalovtal, EmalvouV Kal
Yroott MeAate ’ , ,
A€tomoinan tou Feedback | mootApLEnG feAatiy TP ATTEUTTOUV JLAL ETALPELX OTOUC Piloug Kot

m::l\; ﬁ::::‘tciwcn g TNV OLKOYEVELA TOUG

BeAtiwon Tng ayopaoTLkNg
egmeLplag Tou xpnotn




EpyaAeia

<7 mqigi’rh HUbSpt agorapulse sp.-oﬂs; -

; l Google
Linked f}} ’ .
SALES NAVIGATOR Google Analytics Data Studio

Google Tag Manager

Dsewrusi MIOZ ahrefs hotjar

"\, Albacross Za p]er e v CallRall

PHANTOM
BUSTER //




NSTROLABS

Kot KaTL TEAsUTOLO...



NSTROLABS

66 ) D

Don’t try to get
Tomorrow’s customers
using, Yesterday's tools



2oc EuxaplotouuE.
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